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Understanding your priorities is the foundation of working with a financial advisor. Your advisor should
understand what is important to you and why. This knowledge will allow your financial plan to be
tailored around your priorities. As your life and goals evolve, your advisora??s responsibility is to
adapt and refine your financial plan.

Leta??s take a closer look at how clearly identifying your financial aspirations can help you achieve
your goals. To begin, consider whata??s important to you. What makes you excited about planning
and what keeps you up at night? Write down the top three to five areas of focus for you right now from
this list:

e Budgeting

e Career and Business Goals
e Education

e Family Care

e Generational Wealth Transfer
e Health Care

e Investments

e Major Purchases

e Milestones

Philanthropy

Real Estate

Retirement Planning

Risk Management

Taxes

Your Legacy
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If you have a partner, itd??s a good idea to name your goals separately, then compare and try to find
agreement on which categories matter most to both of you. Once you understand your general
priorities, ita??s time to dig deeper. For example, perhaps one of your top priorities is covering the
cost of your childrena??s or grandchildrena??s education.

If so, you need to consider the details. Do you want to cover just their tuition or all of their living
expenses? Is it important to you that they work through college? Or would you prefer them to immerse
themselves in their studies without having to work at all? What if a child doesna??t want to go to
college?

Will you help them pay for a gap year instead, or pay their living expenses for a period of time while
they begin working or take on a trade? These sorts of clarifications can help you define and stay
aligned with your values. At regular intervals, you should revisit and clarify your goals with a financial
advisor.

Each persona??s situation is unique, and the aim is to provide tailored solutions that meet your
specific needs. When done well, the wealth planning process meets clients where they are, financially
and emotionally. By exploring your financial priorities, youa??ll not just have a clear plan and a better
chance of meeting your goals, you may also uncover goals you didna??t know you had.

For help, call CAPTRUST. Goal setting is one of the very first steps in every one of our client
relationships.

Legal Notice

This material is intended to be informational only and does not constitute legal, accounting, or tax
advice. Please consult the appropriate legal, accounting, or tax advisor if you require such advice.
The opinions expressed in this report are subject to change without notice. This material has been
prepared or is distributed solely for informational purposes. It may not apply to all investors or all
situations and is not a solicitation or an offer to buy any security or instrument or to participate in any
trading strategy. The information and statistics in this report are from sources believed to be reliable
but are not guaranteed by CAPTRUST Financial Advisors to be accurate or complete. All publication
rights reserved. None of the material in this publication may be reproduced in any form without the
express written permission of CAPTRUST: 919.870.6822.
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